
When you place a bet at a sportsbook, it’s easy to think of the company as a friendly middleman — the place that
takes your action and pays you if you win. But in reality, sportsbooks operate like any other marketplace, where
price matters as much as the pick. If you approach sportsbooks as if they’re your pals, you might be missing
the critical concept of the sportsbook loyalty tax. Understanding how sportsbooks really work — their business
model, their vig, and your options to shop lines — can be the difference between regular wins and self-inflicted
losses.

Sportsbooks Are Marketplaces, Not Your Buddy
Think about a grocery store. You wouldn’t buy milk there if it was twice the price of a competitor down the street,
right? Yet many bettors stick to one sportsbook out of loyalty or habit, even if the prices (odds) are less favorable.
This behavior leads to the loyalty tax, where bettors pay with worse odds just because they prefer one app or
brand.

Sportsbooks compete by offering odds on thousands of events around the clock. These odds are their “prices” —
the cost you pay to take an opposing viewpoint on a game’s outcome. Unlike a casual pal giving advice, a
sportsbook’s goal is profit, heavily reliant on maintaining the juice or vig on your bets.

An Example: The Famous -110 Pricing

One of the most common prices https://www.sportsgamblingpodcast.com/2026/09/07/your-sportsbook-doesnt-
love-you-the-hidden-tax-behind-the-odds/ you’ll see in sportsbooks is the -110 line. This means you need to risk
$110 to win $100. Let’s break down why that matters:

Odds Risk Win Implied Probability What It Means -110 $110 $100 52.38% You must win ~52.4% of these bets to
break even.

With -110 odds, the sportsbook embeds around a 4.5% vig (or commission). Your breakeven point is higher than
50% — a true even-money bet — because the sportsbook needs to cover its cost and make a profit. Many casual
bettors gloss over this and treat -110 versus -105 like a rounding error, but over hundreds of bets, that difference
compounds significantly.

The Sportsbook Business Model: How They Make Money
Sportsbooks operate like market makers, setting lines to attract equal betting volume on both sides of a wager.
Their profit comes from the vig — the built-in commission that ensures when action is balanced, they profit
regardless of the outcome.

This means your job as a bettor is not just to pick the winner but also to beat the odds after factoring in the
vigorish. The key points:

Juice/Vig: The commission sportsbooks take per bet, usually reflected in lines like -110.

Balanced Book: They adjust lines to encourage bets on both sides to minimize risk.

Line Movement: When sharp bettors place significant bets, odds shift, encouraging casual bettors to take the
other side.

Understanding this dynamic helps explain why prices fluctuate and why sticking to one sportsbook with worse
odds means paying a higher liquidity premium — or what bettors call the loyalty tax.
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What Is the Loyalty Tax?
The loyalty tax happens when bettors stick with a single sportsbook or brand, ignoring better prices elsewhere.
Just like shopping online for the best deal, line shopping is essential to minimize your loyalty tax.

For example, if your favorite sportsbook offers an underdog at +185 but another app has it at +195, the
difference looks small but impacts your long-term profitability dramatically.

+185 pays $185 on a $100 wager

+195 pays $195 on a $100 wager

Over repeated bets, those extra 10 points per $100 wager add up, undermining your edge or increasing losses.

How to Avoid the Loyalty Tax

Here’s a quick checklist to save you from self-inflicted wounds:

1. Open accounts at multiple sportsbooks. Never bet with just one app.

2. Use sportsbook apps with push notifications. Alerts about line moves and same-game parlay offers can
help you act fast.

3. Line shop religiously. Spend the extra minute to shop odds before placing bets.

4. Don’t fall for “bonus” greed without reading rollover terms. That leads to more losses under the guise
of a bonus.

Price Matters as Much as the Pick
When someone tells me they like a team, my first question is always, " At what price?"

Why? Because a great pick at bad odds is less valuable than a good pick at great odds. Remember the example of
-110 versus -105:

Risk $110 to win $100 (vig embedded)

Risk $105 to win $100 (lower vig)



That 5-cent difference per dollar risked looks minor but it reduces the amount you need to win to be profitable. At
-110, you need to win about 52.4% of your bets. At -105, only 51.22%. That 1.18% improvement in breakeven
can turn a losing streak profitable over time.

Line Shopping Basics
Line shopping requires consistently comparing odds across sportsbooks before betting. Here are some expert tips:

Bookmark or download multiple sportsbook apps. Familiarity speeds up your line checks.

Use comparison websites and odds aggregators. They consolidate prices for quick scanning.

Set push notifications. Alerts on line movement help you time your bets for maximum value.

Watch for promos but read the fine print. Same-game parlay offers can add value but often come with
restrictive terms.

Same-Game Parlay Offers: Bonus or Trap?

Same-game parlay offers may seem like free money or easy wins, but sportsbooks structure these offers to attract
bets and often add to the loyalty tax.

Why? Because if you’re only placing parlays at one sportsbook for their special offers without shopping better
prices or other promos, you’re limiting your options and potentially locking in higher juice.

Use these offers strategically, and always compare the implied odds you get elsewhere on straight bets or smaller
parlays.

Understanding Juice and Vig Math
Let's dig a bit deeper into how juice or vig works mathematically in a standard market:

For example, consider a standard -110 line on both sides (bet $110 to win $100). The implied probability for each
side is:

Odds Implied Probability -110 110 / (110 + 100) = 0.5238 (52.38%) -110 (other side) 0.5238 (52.38%)

Summing these gives 104.76% which is over 100% — this overround is the bookmaker’s margin (vig). Your edge is
reduced by this. A fair market would be 100%, but sportsbooks build in this cushion to avoid losing money.



Reducing juice (say, betting at -105) lowers the margin and improves your theoretical profitability.

Conclusion: Adjust Your Bettor Mindset
Sportsbooks are businesses first. They are marketplaces that thrive on collecting juice, not your buddies handing
out free picks. Your best bet is to adopt a professional bettor’s mindset:

Don’t get emotionally loyal. Shop around and demand the best price.

Understand the math behind juice and vig. Small edges compound quickly.

Use technology to your advantage. Sportsbook apps with push notifications help you catch line moves and
promos.

Beware of loyalty tax and self-inflicted wounds. Switching costs aren’t worth it compared to the long-
term edge you’ll gain from smarter line shopping.

Remember, betting isn’t just about what you pick — it’s about the price you get. And in the sportsbook
marketplace, every cent counts.

Running Note: Self-Inflicted Wounds

Ignoring line shopping and paying -110 instead of -105

Bragging about $1,000 bonus without reading rollover terms

Chasing same-game parlay offers blindly

Betting exclusively with one sportsbook “for convenience”


