
When securing a bridging loan in the UK, one cost borrowers often overlook until it appears on the invoice is the
valuation fee. This fee is an integral part of the overall loan expenses, yet many borrowers are surprised by its size
relative to the loan, especially on short-term bridging loans. With a background in specialist property finance
brokerage and nearly a decade of experience managing bridging applications, valuations, and legal packs, I’m here
to break down valuation fees, typical costs, and why understanding every piece of the puzzle matters.

Understanding Bridging Loan Costs: Why Fees Matter
Bridging loans are short-term, often up to 12 months, used for quick property purchases or refurbishments before
refinancing or selling. Unlike traditional mortgages with multi-year terms, bridging loans have higher monthly
interest rates. These rates are quoted on a monthly basis—not annually—to reflect the short-term nature, which
many borrowers fail to appreciate.

Adding valuation fees, legal fees, and broker fees can easily push the total cost of borrowing into the 7% to 15%
range of the loan amount, sometimes more. As I always sanity-check totals as a percentage of the loan, it’s critical
to include all fees to avoid unexpected upfront or rolled-in costs.

Typical Valuation Fee Ranges for Bridging Loans
Valuation fees for bridging loans in the UK vary primarily based on the loan size, property type, and lender. Here
are typical valuation fee brackets you might encounter:

Valuation fee £300 to £500: Generally applies to straightforward residential properties and loan amounts
below £250,000.

Valuation fee £500 to £900: Common for mixed-use properties or loans in the £250,000 to £500,000 range.

Valuation fee £800 to £1,500: Often for commercial properties, specialist valuations, or higher-value loans
exceeding £500,000.

Companies like Iredell Free News and KIS Finance frequently highlight these fees in their loan documentation.
Borrowers should confirm if these fees are upfront or rolled into the loan amount—remember, if fees get rolled in,
you’ll pay interest on them throughout the term, increasing your total cost.



Monthly Interest Rates and Their Role in Pricing
Unlike traditional mortgages, bridging loans display their interest rates monthly rather than annually. For example,
a 0.7% monthly rate translates roughly to 8.4% per year, but it’s not directly comparable since most bridging loans
span 3 to 12 months.

Monthly Interest Rate Equivalent Annual Interest Rate

(for comparison only) Why Monthly 0.5% to 1.5% 6% to 18% Reflects short-term, flexible repayment periods 0.7%
to 0.95% 8.4% to 11.4% Most common band for residential bridging loans

Monthly rates clearly align incentives for lenders and borrowers to keep the loan term short and repay quickly.
However, beware of lenders advertising “low rates available” without context—the devil is always in the exit
strategy and associated fees.

Loan-to-Value (LTV) as a Pricing Lever
A core concept for pricing bridging loans is the Loan-to-Value (LTV) ratio—the loan amount expressed as a
percentage of the property’s value. The valuation fee ties into this because the lender needs an accurate
independent valuation to assess risk.

Low LTV (<55%): Risk to the lender is reduced, so monthly interest rates and valuation fees tend to be at the
lower end of the scale. Some lenders may offer discounted valuation fees or even cover them.

Higher LTV (75% to 80%): As risk escalates, so do valuation fees, monthly interest rates, and additional
lender conditions. Valuation fee can edge towards £800-£1,500, reflecting the need for specialist or
commercial valuations.

For example, KIS Bridging Loans distinguish their pricing based on LTV, emphasizing transparent quotation of
valuation fees depending on loan size and risk level.

The Role of Independent Valuation Reports and Legal Representation
An independent valuation report (IVR) is mandatory for bridges. It ensures the lender has an accurate, unbiased
picture of the property’s market value. This is why valuation fees, even though they might seem like an added



cost, are necessary to protect both borrower and lender interests.

Equally important is legal representation. Both borrower and lender should engage qualified solicitors to review
the loan documentation—called the https://www.iredellfreenews.com/lifestyles/2026/how-much-does-a-bridging-
loan-cost-in-the-uk/ legal pack. This includes charge details, exit strategy clauses, and repayment schedules. In my
experience, clear exit strategy documentation backed by evidence (e.g., sale agreements or refinance terms) is
critical to lender approval and realistic budgeting.

Exit Strategy Clarity and Why It Matters
The exit strategy is the borrower’s plan to repay the bridging loan at term-end. Common examples include:

1. Sale of the property on a defined timetable

2. Remortgaging to a longer-term product

3. Developer funds releasing upon project completion

Why clarity matters: Lenders scrutinize exit routes thoroughly since bridging loans are high-risk, short-term
commitments. Ambiguous or hand-wavy exit strategies without evidence often result in higher fees or loan denial.

Valuation fees form part of this calculation because if property values fluctuate or the exit strategy fails, the
lender’s risk increases. As such, a comprehensive independent valuation and clear legal checks are non-negotiable.

Summary: What You Should Budget for on a Bridging Loan
When planning your bridging loan budget, keep this checklist in mind:

Valuation fee: Expect anywhere from £300 - £1,500 depending on property type, value, and LTV.

Legal fees: Both borrower and lender typically require separate solicitors; budget accordingly.

Monthly interest: Typically 0.7% to 0.95%, quoted per month, so align this to your expected loan term.

Exit strategy: Have detailed evidence and plans ready to avoid costly overruns or interest extensions.

Fee structure transparency: Watch for rolled-in fees—getting the valuation fee added to the loan may increase
interest payable.

Publications like Iredell Free News and brokerages such as KIS Finance and KIS Bridging Loans offer detailed
guides and transparent pricing structures. Use their resources, but always sanity-check any quote as a percentage
of your loan so you don’t get caught out.

Final Thoughts
Valuation fees for bridging loans in the UK are often an underestimated cost yet a critical one. Their typical range
from £300 to £1,500 reflects the varied complexity lenders face based on loan size and risk. Combine that with
monthly interest rates quoted in monthly bands, plus legal fees and your exit clarity—you’ll get a realistic picture
of total borrowing costs that can easily reach 7% to 15% overall.

Always ask detailed questions, demand transparent fee breakdowns, and avoid vague “low rate” pitches without
full cost context. With proper planning and understanding, bridging finance can be a powerful tool rather than a
costly surprise.

If you want to learn more about bridging loans, valuation fees, or specialist property finance, keep an eye on
updates from trusted sources like Iredell Free News or speak directly to brokers like KIS Finance and KIS Bridging



Loans who provide tailored advice and transparent pricing to suit your unique situation.


